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Disclaimer

• Information in this presentation is not intended to 
diagnose, treat, reverse, cure, or prevent any 
disease. While this presentation is based on medical 
literature, findings, and text, The following statements 
have not been evaluated by the FDA.

• The information provided in this presentation is for your 
consideration only as a practicing health care 
provider. Ultimately you are responsible for exercising 
professional judgment in the care of your own patients.
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Tools for the Buyer. 
• Why are they here?
• Characteristics of a buyer.
• Buyers can move on surface level motivation.
• Rarely motivated by the negative (dopamine).
• Goals without consequence.
• Heavier scheduling (frequency).
• Buyers will get you 3rd partied in 12 minutes.
• Buyers need to keep buying → Change.
•  
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